The Department of Homeland Security (DHS) has begun the acquisition process for a follow-on for the Programmatics, Administration, Clerical, and Technical Services (PACTS) contract. This one will be called PACTS III. DHS started the ball rolling on PACTS III back in August of last year with a Notice of Intent to Recompete and has provided updates at least three times since. The latest update expanded the DHS’ intent to have separate tracks for each of the various disadvantaged business areas rather than just Service disabled vets as it had done in the first two iteration.. Because of the success of the first two Department Wide Acquisition Contracts (DWAC) in expanding the spend level for the SDVOSBs, you can expect similar results or at least efforts toward expanding spend to the other classes.
The gist of the procurement is to provide non-IT support services to a number of areas including consulting, clerical, personnel, physical distribution, billing, reporting, operations, financial planning, stenotype, and record keeping. The three NAICS codes that would look to be in play are 561110 Office Administrative Services; 541611 Administrative Management and General Management Consulting Services; and 541330 Engineering Services. There is a planned Industry Day in March.
It looks as though we can expect an RFP release in August of this year with awards tentatively scheduled for q4 of 2024.
Both of the first two iterations of the contract has ceilings of $1.5 billion but only spent that in the aggregate through the current year for the 14 year period of performance. PACTS III has a current estimated ceiling of $100 million but expect that number to go up dramatically as more information is released. The last contract had 39 awardees but anticipate that this number will rise with the DHS’ stated intention of creating multiple class tracks.
You can find more about PACTS III with GovWin Acquisition Planning Foecast System ID of 427 or by searching SAM.gov using PACTS as the keyword.
If you are a small to medium business struggling to get a handle on your capture and proposal efforts, our sponsor, WordSmart Business Services, may have a solution for you.  IWordSmart provides an affordable enterprise-level solution for business development and capture management. Reach out to David Nealey at WordSmart and ask about their Proposal Essentials Plus suite. Use code Foxtrot Papa Papa, that’s FPP, and see what they can do for your organization. Call David at 720-725-0009.
That’s it for this episode, Thanks for listening and as always provide any feedback to me at ken.blair@fedprops.com.
